
TM

https://airjouletech.com

AirJoule Technologies Corporation (Nasdaq: AIRJ)
Q4 and FY 2025 Earnings Presentation
March 31, 2026



Slide 2AirJoule Technologies  | March 2026

DISCLAIMERS

Forward Looking Statements
The information in this presentation includes “forward-looking statements” within the meaning of Section 27A of the Securities Act of 
1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended. All statements, other than statements of present 
or historical fact included in this presentation, regarding AirJoule Technologies and its future financial and operational performance, as 
well as its strategy, future operations, estimated financial position, estimated revenues, and losses, projected costs, prospects, plans and 
objectives of management are forward looking statements. When used in this presentation, including any oral statements made in 
connection therewith, the words “may,” “should,” “will,” “expect,” “might,” “plan,” “anticipate,” “could,” “intend,” “target,” “goal,” “project,” 
“contemplate,” “believe,” “estimate,” “predict,” “potential,” “positioned,” “seek,” “would” or “continue”  the negative of such terms and other 
similar expressions are intended to identify forward-looking statements, although not all forward-looking statements contain such 
identifying words. These forward-looking statements are based on management’s current expectations and assumptions about future 
events and are based on currently available information as to the outcome and timing of future events. Except as otherwise required by 
applicable law, AirJoule Technologies expressly disclaims any duty to update any forward-looking statements, all of which are expressly 
qualified by the statements herein, to reflect events or circumstances after the date of this presentation.

AirJoule Technologies cautions you that these forward-looking statements are subject to numerous risks and uncertainties, most of which 
are difficult to predict and many of which are beyond AirJoule Technologies’ control. These risks include, but are not limited to, our ability 
to implement business plans and forecasts, including the ability to develop, deploy and commercialize our technology and equipment, 
risks related to our arrangements with strategic partnerships and other third parties; the availability and cost of materials needed to 
develop, deploy and commercialize our technology and equipment, our status as an early stage company with limited operating history, 
and the other risks and uncertainties described in our SEC filings including the “Risk Factors” section of our most recent Annual Report on 
Form 10-K and any subsequently filed Quarterly Reports on Form 10-Q. Given these risks and uncertainties, readers are cautioned not to 
place undue reliance on such forward-looking statements. Should one or more of the risks or uncertainties described in this presentation 
occur, or should underlying assumptions prove incorrect, actual results and plans could differ materially from those expressed in any 
forward-looking statements. AirJoule Technologies’ SEC Filings are available publicly on the SEC’s website at www.sec.gov , and readers 
are urged to carefully review and consider the various disclosures made in such filings.

https://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.sec.gov%2F&esheet=53896078&newsitemid=20240213373401&lan=en-US&anchor=www.sec.gov&index=3&md5=8d4d35762608137827b72e74e4f46dd6
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AirJoule is the leading 
platform technology that 
unleashes the power of 

water from air.

Vision:

Freeing the world of its water 
and energy constraints by 
delivering groundbreaking 

sorption technologies.

Purpose:
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Corpus Christi, Texas

• Lake Corpus Christi below 10% capacity

• Texas Governor has warned of state intervention

• ~$1B desalination plant years from producing water

• Jet fuel production and industrial activity at risk

Middle East

• 100 million people depend on desalination

• Plants in Bahrain and Iran damaged by strikes

• UAE and Kuwait facilities hit by debris

• Centralized facilities = single points of failure

THE GROWING URGENCY OF WATER RESILIENCE
CENTRALIZED WATER INFRASTRUCTURE IS VULNERABLE TO DISRUPTION

Corpus Christi water emergency may be 
just two months away, city leaders say

In the Iran War, Water Could Decide the 
Middle East’s Fate
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2025 IN REVIEW
DELIVERED ON EVERY OBJECTIVE FROM OUR FY 2024 EARNINGS CALL

Pillar What We Said What We Did

Technology 
Validation

Move from lab to field deployments • Deployed systems in TX, AZ, CA, Dubai

Product 
Development

Advance products toward 
commercial readiness

• Utilizing AirJoule Core systems for pilot deployments
• Building AirJoule Prime to be primary water generation product

Partnerships
Leverage strategic relationships to 
accelerate commercialization

• GEV investment + strategic project
• Net Zero Innovation Hub for Data Centers
• Collaborative R&D Agreement with US Army ERDC
• Exclusive partnership with TenX Investment for Middle East distribution

Commercial 
Pipeline

Develop customer engagements 
with path to commercial sales

• Active across several verticals
• Introduced WPA model
• Defined engagement cycle

Balance 
Sheet

Ensure sufficient capitalization for 
commercialization

• $15M PIPE (April 2025)
• $23M registered public offering (January 2026)
• Sufficient runway through 2027

✓

✓

✓

✓

✓
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Strengthened Balance Sheet Field Deployment Collaborations

2025 MILESTONES AT A GLANCE

AirJoule Core system deployed in 
Pescadero, CA in Q1 2026

Operational 
Deployments

Continuous operation 
across TX, CA, AZ, and 

Dubai

Industry 
Recognition

Leading data center 
operators need 

sustainable water

Academic 
Validation

Premier research 
partnership with ASU

Defense 
Credibility

Partnerships with ERDC 
and defense contractors

High-Value 
Applications

Dehumidification and 
anti-corrosion solutions

$15M

PIPE 
Anchored

by GE 
Vernova

$23M

Public 
Offering to 
Institutional 

Investors 
and Insiders

April 2025 Jan 2026

$23M
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PRODUCT PORTFOLIO
DISTINCT OFFERINGS MEETING THE NEEDS OF CUSTOMERS ACROSS KEY MARKET SEGMENTS AND REGIONS

Commercial Water Systems & Industrial Dehumidification
• Manage up to 250L per day for small-to-medium applications.
• Heat pump compatible to eliminate need for ‘waste heat’
• Ideal footprint for single-unit deployment and HVAC integration
• Water for purpose: potable, distilled, or remineralized.  

Flagship Product Platform for Industrial and Mass Water
• Produce up to 2000L per day for large applications
• Premier modular, scalable commercial platform
• Designed to achieve best-in-class capex per liter produced
• Leverages external “waste heat” from customer or heat recovery

AirJoule Core AirJoule Prime



Slide 9AirJoule Technologies  | March 2026

CUSTOMER ENGAGEMENT CYCLE
DEFINED PATH FROM INITIAL EVALUATION TO COMMERCIAL DEPLOYMENT

Discovery &
Evaluation

Proof of
Value

Commercial
Structuring

Deployment
& Scale

Key

Activities 

&

Milestones

• Assess product-market fit 
against customer 
requirements for performance, 
reliability, and scale

• Customer needs assessment 
across multiple industry 
verticals (data centers, F&B, 
semiconductors, residential, 
defense)

• Performance benchmarking 
vs. alternatives (cost, energy, 
water output)

• Techno-economic white paper 
analysis

• Execute MOU or pilot 
agreement; deploy demo unit 
on-site (includes paid 
deployments)

• Demonstrate waste heat 
integration for improved 
economics

• Confirm real-world 
performance and reliability

• Validate water quality (for 
water production applications) 
and operational expense 
savings (dehumidification 
applications)

• Define commercial model: 
WPA, unit sale, or lease

• Product configuration and site 
engineering

• Finalize deployment scope, 
pricing, and unit economics

• Customer qualification and 
procurement alignment

• Multi-unit commercial 
deployment

• Expand within customer 
portfolio and geographies

• Ongoing service, 
maintenance, and recurring 
revenue generation

Duration 1 - 3 months 6 – 12 months 3 – 6 months 2027+

42 31
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Product Launches Customer Deployments Manufacturing & Scale

AirJoule Core Commercial 
Launch

Q4 2026

First commercial products following
certifications

AirJoule Prime Showcase 
Operational

In Build

Full-scale system at Newark for
customer validation

Standalone Dehumidifier
In 

Development

AirJoule Core optimization for industrial 
dehumidification (dry-storage
and anti-corrosion markets)

Net Zero Innovation Hub 
for Data Centers

On Track

AirJoule system showcase 
deployment

Middle East Deployments Planning

Exclusive distribution agreement with TenX 
Investment in six Gulf countries

Strategic Customers Active

Planning deployments with customers in 
residential and manufacturing sectors

Newark Production Operational

Contactor coating and system
assembly for 2026-2027 demand

Contract Manufacturing Evaluating

Preparing documentation and
initiating partner conversations

BOM Cost Reduction In Progress

Design simplification and supplier
optimization across subsystems

2026 milestones build the reference base and customer relationships for commercial activity in 2027+

2026 OUTLOOK

In Progress



Slide 11AirJoule Technologies  | March 2026

FINANCIAL RESULTS
$ in millions Q4 2025 FY 2024 FY 2025

Operating expenses, gross $(4.0) $(13.9) $(15.9)

SOW expense reduction 0.7) 2.8) 2.3)

DeSPAC transaction expenses -) (54.7) -)

Operating loss $(3.3) $(65.9) $(13.6)

Other income 1.1) 368.2) 25.6)

Loss from investment in AirJoule JV (33.0) (5.3) (39.3)

Income tax benefit / (expense) 12.7) (81.3) 18.3)

Net income / (loss) $(22.5) $215.7) $(9.0)

Cash used in operations $(1.6) $(24.3) $(5.6)

Cash used in investing (5.0) (10.0) (17.8)

Cash from financing 2.4) $61.9) 17.2)

Net cash flow $(4.2) $27.6) $(6.2)

Ending cash balance $21.8) $28.0) $21.8)

1. AIRJ accounts for its investment in the AirJoule JV through the equity method

AirJoule Technologies (AIRJ)

• Net operating expenses of $13.6 million in 2025

• Includes $2.3 million in expense reduction from 
AirJoule JV pursuant to Statement of Work 
reimbursement

• Includes $4.9 million of non-cash stock 
compensation

• Other income primarily includes:

• $18.3 million (non-cash) gain from the decrease 
in fair value of our earnout shares liability

• $6.6 million (non-cash) gain from the decrease 
in fair value of our subject vesting shares 
liability

• $39.3 million (non-cash) equity loss from 
investment in AirJoule JV

• Funded $17.8m in capital contributions to 
AirJoule JV in 2025

• Ended 2025 with $21.8 million of cash; $10m 
capital call to AirJoule JV after year end

AirJoule JV (1)

• Booked first revenue of $0.1 million from A250 
sale to Arizona State University in Q4 2025

• Ended 2025 with $0.2 million of cash; $10m 
capital call after year end

G&A R&D

$12.5

$6.2
$11.7

$1.0

FY 2025 Operating Expenses (1) Ending Cash (12/31/25) (1)

$21.8

$0.2
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$21.8M

12/31/2025 Cash
(AIRJ)

+$22.1M

Jan 2026
Equity Offering (net proceeds)

$43.9M

Post-Offering Cash 
(12/31/2025 Pro Forma)

+ +

Key Financial Metrics

Combined 2026 cash burn (AIRJ corporate + JV) ~$25M

Cash runway Through 2027

2026 JV operating budget ~$17 - $19M

2026 AIRJ corporate cash spend ~$7M

BALANCE SHEET AND LIQUIDITY
SUFFICIENTLY FUNDED THROUGH 2027
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INVESTMENT HIGHLIGHTS 

GLOBAL PARTNERSHIPS IN PLACE 

LARGE ADDRESSABLE MARKET 

Water and Energy Efficiency

TRANSFORMATIONAL TECHNOLOGY  

AirJoule Produces Pure Distilled Water from Air

ENERGETICS DRIVE CUSTOMER RETURNS

Targeted Paybacks of Less than 4 Years
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